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SLUMS... BLIGHT... DECAY 


A Canadian Problem 


By 


WES MITCHELL 


Editor: Canadian Realtor 


One thing which 1959 produced 
that created vibrations within certain 
governmental spheres and right down 
into plebeian ranks, was the hulla- 
baloo over slum conditions in Canada. 
Political battles were waged in cities 
as far apart as Halifax and Van- 
couver. 


City Hall in Toronto, the bivouac 
of many controversial issues, recently 
found Controller Jean Newman and 
Mayor Nathan Phillips involved in 
many long and bitter discourses over 
this weighty problem. 


One day in November, while the 
Mayor was absent from the city, 
Controller Newman conducted a one- 
woman inspection tour through To- 
ronto’s Cabbagetown. The area in 
the lower mid-east side, represents the 
older, decayed section of Toronto. 


Mrs. Newman was appalled by the 
physical appearance of the homes she 
entered. Her emotional inspection 
uncovered “water leaking through 
cracked plaster onto warped floors 
... filth and decay all around.” 


The Controller being an _ idealist 
besides a woman, wept as she asked, 
“How can people sleep in their beds 
at night when they know of such 
conditions in Toronto’s slumland?” 
She was no doubt referring to the 
slum landlords. 

The sudden and explosive wave of 
public indignation and __ interest 
reached its peak in the fall of 1959. 
The reaction was sufficient ti sct as 
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a pabulum for many people; expert 
and layman alike. It caused Opposi- 
tion Leader, Lester B. Pearson to 
comment, “The vision of Canada’s 
future, to me, is more than pushing 
back the geographic frontiers, It is 
also—and even more important — 
the removal of slums, urban, town 
and rural...” 


It also moved the Minister of 
Labour, the Honourable Michael 
Starr to say, “Many Canadians are 
living in homes that no Canadians 
should live in. Children are being 
raised in circumstances that should 
not be allowed to prevail in this 
country.” 


There is decay in Canada’s towns, 
cities and rural areas. This is quite 
natural. Evolution is the cause 
célébre. There has never been a city, 
since the first of recorded history 
that has not had its slums, nor will 
there ever be such an utopia; at least 
not until there occurs something 
similar to that mentioned by Anthony 
Adamson, a Toronto Planning con- 
sultant, who envisions that homes 
may someday be as mobile as cars. 


Let us look first at the root of the 
problem, or, as the medical practi- 
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tioner says “TJ’o treat the disease one 
must first seek the cause.” 

Blight is caused by age, neglect, 
changes of land use, traffic bottle- 
necks, poor planning, heavy industry 
and of course another factor that is 
peculiar to this century; that of 
erecting temporary dwellings to 
house needy families. The latter, 
through continuous demand, have 
become permanent dwellings although 
their structural qualities have long 
since passed the prime. 


There is yet another cause; one 
that sociologists will recognize. When 
a residential area has passed its 
prime the original home owners are 
apt to sell and move to a more 
favourable district. As time pro- 
gresses the outward movement be- 
comes more marked. 


Now, in order to fill the vacuum, 
others move in. Usually of a lower 
social order, these people present dif- 
ferent attitudes, different standards. 
Quite often a complete ethnic group 
will replace the original haut monde 
with a more proletarian culture. 

It is, of course, not fair to cast 
disparagement on these groups col- 
lectively. Many are or do become, 
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home owners with a great deal of 
family pride which is reflected in 
their attempts to renovate their 
holdings. However, by and large, 
these people are faced with over-all 
decay, which personal efforts can only 
delay. 


The realist says “It is impossible 
to completely control slums. You 
cannot check the movement of socially 
conscious citizens seeking better 
accommodations. You cannot stop 
the vacancies from being filled by 
many who are so abnormal that you 
couldn’t make decent citizens out of 
them, no matter what kind of sur- 
roundings you afforded them.” 


When a residential area dege- 
nerates to the point of no return you 
usually find one of two things hap- 
pening. Either you find a dwelling 
owned by a private individual who is 
using its questionable assets to 
provide sufficient income that the 
owner may, within a short period of 
time, realize enough revenues to sell 
and buy a better home; one which 
he intends to keep . . . one which he 
will retain in a healthy state. 

The other type of owner is the 
absentee landlord. This individual or 
firm is justifiably or erroneously, 
called a slum landlord. 

It is obvious that a rundown dwel- 
ling, in times of colossal housing 
shortage, can command big revenues 
with low overhead. 

Under the present system of taxa- 
tion, decayed residential units offer 
‘lucrative revenues with low over- 
head. In the majority of instances, a 
negligible amount of the profits go 
back into the upkeep. 


ENLIGHTENING EXAMPLE 


In July of last year, we had cause 
to write an editorial on this same 
subject. Using a hypothetical circum- 
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stance to prove this ironical paradox 
—the problem went something like 
this: 

“let’s level a piece of land now 
occupied by three two-storey de- 
generated homes paying collectively, 
some $800 annually in taxes. 


“Upon this site, conceivably, we 
can erect a modern six-storey office 
building with 30,000 sq. ft. rental 
space. This would hand the city some 
$15,000 yearly in taxes. This dif- 
ferential of $14,000 multiplied by 
several like projects gives us an 
enlightening situation.” 


In the older, higher density metro- 
politan areas, one is apt to find row 
upon row of semi and attached three- 
story homes, filled with all manners 
of people. It is axiomatic: residential 
units occupied by tenants only, will 
not be kept in the same state of 
repair as units occupied by owners. 
This principle strengthens as you 
descend down through the various 
social strati. When you finally arrive 
at the level in which many thousands 
of underpaid, but quite decent 
labourers, intermingle with social 
outcasts, you have a fertile breeding 
ground for slums. 

Slums? That word is no longer 
officially recognized in Vancouver. 
The aldermen of that worthy city, 
seeking amendments to the city 
charter to legalize re-development 
financing and planning, caused the 
word to be stricken from the records. 
Henceforth the term will be blight. 


Regardless of the word, slums or 
blight, degeneracy or decay, a mass 
movement is afoot. Planned and 
orderly re-development is under study 
in most of our cities. There is hardly 
a city, 50,000 or over, that does not 
have a program under way. This is 
particularly true of the older cities 
in our country. Cities that were 
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founded as far back as the 18th 
century Vancouver, Victoria, 
Windsor, Toronto, Hamilton, Ottawa, 
Montreal, Quebee City, Saint Johns 
and Halifax. 

The forces of evolution have 
created these decay pockets, however, 
the bone of contention, the primus 
mobile behind the surge of public 
clamour is not to wait for normal 
evolutionary patterns to develop. It 
must be done now. 

Most cities, as we have said, have 
studies under way, but — what will 
happen to these assignments when 
completed is a _ bird of another 
feather. 

Dr. E. G. Faludi, President of 
Town Planning Consultants Ltd., To- 
ronto states, quite flatly, “To avoid 
anything but piece-meal re-develop- 
ment — there is a need for real muni- 
cipal leaders and not political peanut 
vendors.” 

Professor V. J. Kostka, Associate 
Professor of Community Planning, 
University of Manitoba is more 
caustic; he retorts, “The object of 
city planning antagonizes those who 
wish to see land values maximized 
rather than minimized. Some pro- 
perty owners and other belligerent 
people as pressure groups, exercise 
their objections against planning. It 
perhaps need not be emphasized that 
human greed and prejudice motivate 
the opposition against planning. The 
difficulty is that the planner is an 
employee, the policy-makers in city 
administration are political ap- 
pointees. The implications are ob- 
vious!” 

As a self-styled cynic sums it, “As 
long as you have human nature with 
all its foibles, inherent greed, lack of 
moral fibre ... and as long as you 
have voluntary seekers of slum 
living . . . you will find trouble 
plotting your community’s welfare.” 








We need not be so_ pessimistic. 
Inroads have been made _ towards 
freshening or up-grading our high 
density cores, however the solution, 
simple to relate is difficult to execute. 
One must realize that the cost of 
slum clearance study bites into the 
city coffers. It makes the politician 
hesitate in allocating funds from 
capital that is bid for madly by other 
departments; transportation, educa- 
tion, services, welfare, maintenance 
and the host of other expenditures 
needed in running a city’s affairs. 

To revitalize the core of a city we 
must keep in mind two salient factors. 
First, in land assembly what do the 
costs warrant? Can we_ purchase 
land sufficiently low to re-develop in 
single family units, or must we build 
high-rise multiple dwellings thereon 
to support costs. 

It is ridiculous to suppose that one 
would buy a decayed, multi-level build- 
ing at a cost running into six figures, 
level same and build thereon a maxi- 
mum of five single family units. 
Obviously a high-rise building must 
be built to sustantiate the original 
costs. 


FINANCING 


The second factor lies in the finan- 
cing. Where is the money to come 
from? Public or private sources or a 
combination of the two? 

Several suggestions have been 
advanced. To outline one of these we 
will take, slightly out of context, the 
meat of an address delivered at the 
January Convention of the National 
House Builders Association, held at 
the Royal York in Toronto. 

Elliot Yarmon, American-born 
president of Tankoos Yarmon Ltd., 
a Realty firm that specializes in 
Canadian Leasebacks to the tune of 
some $200 millions, had this to say. 
Mr. Yarmon told his audience that 
the tight money situation and the 
reluctance of banks to loan monies 
at 6% maximum posed a problem for 
new housing development financing. 

Mr. Yarmon told of a scheme in 
operation in the United States. He 
said “J am going to tell you of an 
event in the financial life of that 
country which has _ stirred the 
imagination of many; that is, the 
startling and unexpected public re- 
sponse to the recent bond offering by 
the U.S. Government which is now 
known as the “Fabulous fives”. 

“This 5% bond issue of the govern- 
ment upset many orthodox concepts 
because of the very large response of 
the smaller, individual investor. 

“Literally billions of dollars found 


their way into a virtually brand new 
investment market ... the individual 
with one, five or ten thousand to 
invest, Unsophisticated as investors, 
thes people were attracted to a safe, 
higher investment return than that 
offered by savings institutions.” 

With apologies to Mr. Yarmon for 
this switch in context, we suggest a 
bond issue to be floated on a federal 
or provincial level; monies obtained 
to be used in financing re-develop- 
ment, and other building projects 
including low-cost private multiple 
housing. The funds would be available 
to private enterprise only, bearing 
interest at an equitable rate. 


PUBLIC DEMANDS 


These bonds could be sold, quite 
readily on the foreign markets. Why 
are we so bold as to venture this? 
One need look no further than the 
Dollar Land Holdings Company, an 
English Firm which recently released 
1.5 million shares at 28 shillings each. 
The public bid so frantically for these 
shares that company officials were 
forced to use a lottery system to 
determine who should have the oppor- 
tunity to purchase. Some 17,000 
people applied for units of less than 
200 shares and 7,000 or more applied 
for units of over 200 shares. The 
company was forced to reduce the 
first group to a maximum purchase 
of 50 shares and the latter to 20% 
of their request. This company 
intends investing in Canadian and 
American holdings. Already they 
have purchased revenue - producing 
property to the tune of $800,000 in 
Southgate, near Chilliwack, B.C. 


MANITOBA SCHEME 


Let’s also take a look closer to 
home. Although the financing system 
is not allied, we find the Manitoba 
Development Fund operating quite 
successfully in that Province. This is 
an incorporated agency whose sole 
purpose is to assist, financially, new 
and existing industries, tourist and 
recreational facilities and community 
development projects. 

The affairs, although governed by 
an independent board, at present has 
the Manitoba government as its only 
sponsor. However, investments are 
encouraged from outside sources. 

Obviously this plan has merit. It 
engages the interest of the investor 
which in turn releases the govern- 
ment from committing public funds. 
Why then, could not this be practical 
in re-development? 

If we are to uproot blight in whole- 
sale quantities much faster than this 
decay can occur, we must experience 
some sort of renaissance. We must 


take a radical departure from the 
old, slow, uncertain methods to a plan 
or amalgamation of plans, which will 
accomplish quickly and at least cost 
to our governmental coffers . .. the 
re-development of our blight. Public 
housing for instance, does put a drai1 
on the public purse although, fro 

the humanitarian point of view these 
costs are warranted. 

His Excellency, the Rt. Rev. F. A. 
Marrocco, Auxiliary Bishop of To- 
ronto in June last year told a con- 
ference of Ontario Housing Author- 
ities, “You must develop a_ real 
abhorrence of leaving nothing undone 
in the housing field anything that 
effects the family life.” 

“It would be ridiculous” he warns 
“for anyone to expect a family, earn- 
ing less than $3,500 a year to dream 
of owning a home ... yet two-thirds 
of Canadian family heads are earn- 
ing less than that.” 

Reverend Marrocco is a proponent 
of public housing. 

On the other side of the ledger 
there are those who oppose the prin- 
ciples of public housing. These men 
feel that re-development including 
low-rental housing projects, should be 
left, for the most part, to private 
enterprise. 


PRIVATE ENTERPRISE 

H. P. Langer, chairman of th 
Toronto Real Estate Board’s plan- 
ning and zoning committee has this to 
say: 

“All of our Canadian cities are 
operating on threadbare budgets. 
Capital expenditures cannot halt 
decay. Nor should the public, in a 
free enterprise system, be expected to 
pay and continue paying for some- 
thing that could easily be carried by 
private capital at no cost to the 
public purse.” 


“And too,” he adds “private 
management can operate a_ project 
far better than any public body. This 
has already been proven. Efficient 
management is as much a deterrent 
to blight as any other preventative.” 

Mr. Langer says “Proper develop- 
ment by private enterprise will stop 
the mad flight to the suburbs so very 
evident today. If this flow is 
reversed, and the middle and upper 
income groups move back into the 
city, you can automatically cream its 
complexion. For this reversal brings 
more money into the coffers which 
in turn reduces the financial burden 
carried by those who lingered.” 


Continued on page | 
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IN THE NEWS 


VICTORIA — Premier W. C. Bennett will head for 
England sometime in June seeking more trade and British 


e Investment. 


OTTAWA — Another 632 acres have been purchased by 
NCC to further expand Ottawa’s greenbelt. This makes 
a total of 17,474 acres assembled at a cost of $13,492,907. 


VANCOUVER — “Re-development of the downtown 
area is rapidly becoming a major concern” claims the 
newly re-elected president of the Vancouver Real Estate 
Board. Charlie Brown made these remarks at the annual 
meeting of the Board. 


He said “We should not leave this problem to govern- 
ment agencies and theoreticians, but rather, should spear- 
head the drive ourselves. 


“As Realtors, we have special knowledge which could be 
of vital assistance in all areas of community planning, 
zoning and related matters. 


“It is in the field of public affairs that the greatest 
challenge lies for the real estate board”, he asserted. 


s OTTAWA—Richard S. Robbins, a Canadian-born (Vic- 


toria, B.C.) Broker end public relations executive has 
proposed a startling plan to purchase the $11 million 
Canada House, situated in New York. 


His plan calls for a $1 a year subscription by all 
Canadian school children, with the contribution to be 
entrusted to and administered by, a Canadian bank. 


Mr. Robbins says that control of the 27-storey structure 
would pass completely into Canadian hands within ten 
years. Profits thereafter to be used to furnish scholar- 
ships for Canadian school children. 


Webb & Knapp have controlling interest in this beautiful 
edifice but are willing, (and have indicated this for some 
time) to sell. 


TORONTO — Liberal Leader Wintermeyer of Ontario 
claims that the government should advise farmers in 
property expropriation cases involving public utilities. 
“Because many farmers do not have sufficient resources 
to retain legal counsel to fight an expropriation case, 


‘some government official should be available to represent 


them.” 


“At present” he said, “although farmers had a right 
to appeal to the Ontario Municipal Board this made it 
almost imperative to have legal counsel with the costs 
of such counselling sometimes being a lot more than cost 


Continued on page 19 
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tips for 
Realtors 


We pass these tips on to you. Each have been gleaned 
. snaffled ... lifted from the top brains in international 
advertising. Use them to fit your own plans. 


ARE YOU MOVING? 

—Why not get cracking on the publicity angle of your 
moving chore. Dream up publicity to notify the general 
public that you have to seek larger, better quarters. 
One firm in the states sent their clients a small box of 
tranquilizers with a note attached, mentioning that even 
“X” company find themselves in the throes of expansion. 

Why not get a packaging company to pack two aspirin 
tablets into a cellophane bag. Affix this to your direct 
mail and canvass your district. Mention that even you 
must move “so we know how our customers feel when 
we sell their homes”. You go on by saying “But, we 
know too, that you will be quite happy in the home you 
are moving to.” Try to dream up copy that will suit 
your own particular use. 

Here’s an offshoot idea: Why not send a half-pound 
of coffee to the vendor of the home you have sold. 
While you are at it, send a like gift to the new 
purchaser. Include a note saying “There is nothing 
like a good, hot cup of coffee when you are moving. 
We sympathize with you, and hope that this little gift 
will “hit the spot”. 


CALLING CARDS 
—We have heard of an unique card that has masking tape 
on the reverse side. When the protecting skin has been 
removed from the tape the card can be affixed to a 
telephone book, desk etc. Provides a degree of 
permanence. 


CUSTOMER MOVING 
—Why not contact a moving firm who you know is 
reputable, and have them support the cost of printing 
cards which include tips for the intransit home-owner? 

List on the card 

a. notify hydro, water, telephone company, bread and 
milkmen. 

b. tell your newspaper boy where you wish the paper 
transferred. 

c. arrange ahead for moving van. 

d. check to see that vendor of your new home has not 
disconnected services. 

e. arrange to notify dept. of transport of your change 
of address. (you have seven days to change the 
address on your license.) 

f. notify your insurance agent and, if you subscribe 
to magazines etc. tear off the label, paste it on 
paper along with your new address and send to 
publisher. 

g. Keep light bulbs handy when packing. 

There are many little additions that you can add to this 

“reminder” card which will impress your customer. They 
will remember your thoughtfulness. 


WELCOME 
—individual vinyl letters affixed to steps of new-model 
homes spell the word “Welcome”. The letters are secured 
to cement or wood by stripping protecting skin which 
exposes gummed side. The idea adds a touch of friend- 
liness to the inspection. 
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by James A. Lowden 
F.R.L, A.A.C.1L., M.A.L, S.R.A. 
1960 CAREB PRESIDENT 


In order that you might take 
advantage of shopping centre oppor- 
tunities as they come along, you must 
become familiar with the various 
aspects of location, income, operating 
expenses, as well as merchandising 
practices, merchant _ relationships, 
leasing conditions and sales volume 
estimation techniques. The problems 
surrounding the construction, nego- 
tiations and maintenance are so large 
and complex that I propose to discuss 
just one phase 





Shopping Centre Income. 

The entire basis of shopping 
centre development and ownership 
hinges on the monetary return to the 
investor — the profit to the developer. 
Like any other type of income-pro- 
ducing real estate, it is owned and 
traded for the income it can produce. 
That is what your buyer buys — 
Income. Consequently, income is of 
first importance and, if you are to 
deal in shopping centres, you must 
familiarize yourself with all the 
characteristics of shopping centre 
income and talk with authority about 
what you are selling. 

Where does shopping centre income 
come from? Shopping centre income 
is derived from tenant occupants of 
either the buildings or leased land. 





In recent years developers have 
found it difficult to make any money 
on certain types of merchandisers, 


such as supermarkets, department 
stores, and to a lesser extent, variety 
stores. Where possible, a portion of 
the site will be leased or sold to these 
merchants who will erect their own 
building which will be tied into the 
other buildings in the centre. This 
entails a complicated agreement 
assuring continuous operation of the 
merchant, proper architectural inte- 
gration of buildings, certain rights in 
car parking areas, special contracts 
for heat and other services that may 
be provided in common with other 
tenants. However, some landlords 
think it well worth the trouble. 

The income from any such land 
lease forms a part of the overall 
shopping centre revenue. It varies in 
amount with the anxiety of the 
developer to secure the merchant for 
the centre and with the desire of the 
merchant to be associated with the 
centre. 

The source of shopping centre 
income we know best is from tenants 
occupying space in the centre proper. 
The advent of the percentage lease 
and the acceptance by the tenant of 
certain responsibilities in respect to 
operation and maintenance of park- 


ing areas, heating and air condition- 
ing equipment, has complicated this 
formerly simple income stream. I 
think we can safely assume that 
about 90 per cent of shopping centre 
tenants, including banks and office 
space, operate on some form of per- 
centage lease. 

To attain a satisfactory balance, a 
centre’s rent roll should have suf- 
ficient guaranteed minimum to at 
least pay all operating expenses, debt 
service, and a small return on equity. 
The developer gets the balance of his 
profit from the percentages paid. 
Should a centre’s minimum not meet 
these requirements, the developer is 
dependent on percentages to operate, 
which can be hazardous indeed. 

Sometimes you will find that the 
tenant’s minimum exceeds a reason- 
able rent based on expected or actual 
sales volume. This can happen where 
a tenant is seeking identification in 
a particular area, or where he has 
taken too much space for the 
potential in his line, or perhaps he 
is not a satisfactory merchant for 
that location. When you find this 
condition in a centre you are study- 
ing— you must decide whether the 
space involved is capable of earning 
the contract rent, and adjust your 
income accordingly. 
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In analyzing the minimum from 
any shopping centre, particular atten- 
tion should be given to the proportion 
of income contracted for by these loss 
leaders, for it will have a substantial 
bearing on the centre’s net yield. 

Collection of percentage rentals 
can sometimes be a problem, espe- 
cially with the small tenant. While it 
would be nice to tell your client that 
all leases contained a _ percentage 
clause, from a practical point of view 
a centre may have a healthier income 
when the small tenant is set up on a 
higher flat rent, with no percentage, 
and for a term of five years sure. In 
this way, control can be maintained 
and maximum income developed. 

Miscellaneous income is earned 
from tenants in any office space that 
may be in the centre. This income 
is usually fixed and leases are for a 
relatively short period of time — 
say five years. Assessment of this 
income is similar to any office build- 
ing and includes such things as 
determining demand for space, com- 
parison of rental rate charged 
against any other similar space, and 
the quality of the tenant. Income 
from this type of space usually forms 
a small portion of a centre’s total 
*Yoss. 


Added Income 

The leasing of taxi stands on the 
parking lot is another way to produce 
income. Again the amount of income 
earned in this manner is small; but 
surprisingly enough, a centre I 
examined a few days ago was col- 
lecting $3,360 a year from this 
source. 


Refund of Expense 

A fourth type of income concerns a 
direct payment for certain services 
provided by the landlord. This income 
could possibly be classified as a 
refund of expense, except that, as it 
in fact becomes part of the tenant’s 
rent, it is reflected in their ability 
to pay when related to sales volume. 
Items such as heat, maintenance, 
lighting and policing of parking lot 
and snow removal, are often allo- 


PRINCIPAL 
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cated to the individual tenant on a 
basis of area occupied as a propor- 
tion of the total rental area. Any tax 
refunds under a tax escalator claim 
also adds directly to the rental cost 
of a tenant and must be considered 
when assessing the soundness of his 
rental. 


Location Prime Asset 

Location of the shopping centre 
has a big effect on the minimum paid 
by the tenants. Outlying shopping 
centres with a questionable imme- 
diate sales volume potential, centres 
in smaller urban areas, all have 
minimums at the lower edge of the 
brackets. There is no question that 
where a good merchant is sceptical of 
his potential sales volumes, he will 
hold his minimum down until he has 
proof of his ability to sell. Local mer- 
chants will often take the chance and 
pay a higher rent but while the 
Triple A will probably take a store, 
his rent will reflect his optimism or 
pessimism of a particular centre. Any 
centre where the minimums are low 
usually indicates that when the 
leases were signed, there was some 
question as to the success of the 
centre. 


TWO BOARDS 
WIN O.A.R.E.B. 
CON. AWARDS 


South Peel Real Estate Board won 
the “Oscar” achievement trophy for 
the “greatest improvement in real 
estate board operation during the 
year”. John Roberts, of Port Credit, 
accepted the trophy for his Board. 
Bert Willoughby, of Toronto, made 
the presentation. 


St. Catharines-Niagara Real Estate 
Board won the trophy for “great 
efficiency in 1959”. Ken Fowler, of 
St. Catharines, accepted the award, 
presented by Bert Katz, of Ottawa. 


F.H. Toller 


We will buy, or cause to be built, on lease-back basis, income producing property from coast-to-coast 


COMMONWEALTH BUILDING 


OTTAWA 


French Citation 
To U.S. Realtor 


An honour of distinction has been 
bestowed on a _ prominent Detroit 
Realtor. Leonard P. Reaume, past 
president of the International Real 
Estate Federation has been promoted 
to Commander of the Order of Com- 
mercial Merit by the Government of 
France. 

Mr. Reaume was presented with 
this signal distinction at a large 
reception given by the French Consul, 
Jean Paul Desparment and his wife 
Madame Desparment at their resi- 
dence in Detroit. 

In the citation, Joseph Fontanet, 
Secretary of State for France said 
“In according you this high distinc- 
tion the Government of the Republic 
of France not only has considered the 
eminent titles that you have acquired, 
but it desires to recognize the impor- 
tant contribution which you have 
made to the improvement of the 
economic relationships of your 
country with France. With personal 
felicitations please accept the assu- 
rance of my most distinguished 
sentiments.” 

Desparment concluded the presenta- 
tion by praising Reaume for his 
devotion to the cause of improving 
mutual friendly relations with France 
and other countries. 

Mr. Reaume is a brother of U. G. 
Reaume of Windsor, an original 
member of the Windsor Real Estate 
Board. 


BRAMPTON 


Brampton, Ontario, Realtors have 
selected their 1960 slate of officers. 
They are as follows: 

Joe Harley, President; Jim How- 


son, Vice-President; Mrs. Bernice 
McCabe, Secretary; Mrs. Dorothy 
McCann, Treasurer and Directors: 
Reg. Wilson, Harold Knight, Cec 
Wilson, Miller Gallow and Bill 
Hunter. 

Gord Hutchinson is the retiring 
president. 











LEARN 70 LISTEN 


by 
C. W. WRIGHT 


THERE ARE 10 BAD 


LISTENING HABITS 


The past generation has seen a 
psychological renaissance in the 
study of human behaviour. This is 
especially true in the business or 
professional spheres. We have seen 
the indoctrination of motivational 
studies, brain storming and aptitude 
testing. We also note the mushroom- 
ing of many new 
selling. The deeper we explore these 
techniques, the more we understand 


techniques in 


our fellow-man and the more success- 
fully we will be able to communicate 
with him. 


Take the art of good listening as 
an example. Only within the past 
few years have we become aware of 
its influence in business and industry; 
only recently has any attempt been 
made to teach the listening skill. 


Actually more time is spent listen- 
ing than a layman might realize. A 
good executive, surveys show, will 
spend almost as much time listening 
to something or somebody as he does 
in performing the innumerable chores 
peculiar to his office. 


Through the process of evolved 
experience, which the executive has 
gained going up the ladder, he has 
absorbed the knowledge of listening, 
even though he has _ not 
formal training in this field. 


received 
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He has, however, been taught the 
other arts: writing, reading and 
speaking. 


Research shows that all of us have 
a number of bad listening habits and 
these habits have a detrimental effect 
on our process of learning. 


Few of us have the ability to con- 
centrate completely on what is being 
said, 


There are too many things that 
tend to pull us away from the thin 
thread of concentration. As an 
example, if you yourself are in 
church listening to the sermon and 
you happen to glance out the window, 
you might see an autumn leaf drift 
into, and then out of your view. 
Through association your mind tells 
you that winter is near. To complete 
the chain of thought, “Winter is 
coming . . . that means I’ll have to 
budget for fuel expenses.” 


Thus it goes ... the untrained 
mind hasn’t the concentrated ability 





Mr. Wright is a Communications ex- 
pert headquartering in Toronto. 


Many large corporations and Uni- 
versities have engaged his services as 
instructor in this hitherto new and 
strange art. 


to pull itself back to the point where 
it had primarily been engaged. 

In the art of communications there 
are four phases: writing, reading, 
speaking and listening. We have all 
been taught the first three but few 
of us have received instruction in the 
latter. 

Through the inability to listen, a 
salesman could conceivably talk him- 
self into and then right out of a 
deal, without being aware of _ it. 
Somewhere along the line he went 
astray. 

There are ten bad listening habits: 
The Premature Decision That Subject 
Material Will Not Be Interesting 

To give an illustration, how many 
here at this convention perused their 
program early this morning, then 
mentally checked off the parts that 
wouldn’t be interesting? I guarantee 
that everyone here performed this 
mental check-off, and yet some of you 
have come hundreds of miles away 
from a busy schedule, just to attend 
that which you now wish to ignore. 
You probably said to yourself this 
morning, “Now let me see, I’m really 
not interested in all that opening 
guff, convocation, Mayor’s address, 
etc. 

“There is nothing really, that I will 
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be interested in until ten o’clock .. . 
think I’ll go have a cup of coffee.” 

This is what I mean by poor 
listening . . . the prior decision to 
ignore that which you had originally 
planned. 


Pretending Attention 


If you wish to absorb knowledge 
you must develop a positive attitude. 
If you do not, you will give yourself 
over to self-indulgence. Your mind 
will drift away to random thoughts. 


Yielding To Promotion Or Distraction 


Have you ever attended a meeting 
where someone comes in late? What 
happens? Practically every eye in 
the place automatically swivels 
around to watch that person’s pro- 
gress to his or her seat. What do 
you do when you hear a sudden noise, 
a scraping chair perhaps? Do you 
cease to listen to the speaker and 
turn your head towards the alien 
sound? 


Failure To Adjust To The Speaker 


A man ceases to give attention to 
the address when he begins to study 
the physical appearance of the 
speaker. Perhaps you notice his tie 
doesn’t match his suit. Perhaps you 
notice a twitch in his aye; gesticula- 
tions of his hands. 


Regularly Avoiding Difficult Material 

A survey was recently completed in 
the States. The purpose of the action 
was to determine the listening habits 
of college students. They were asked 
to jot down the programs they most 
wished to hear or see on radio or 
T.V. Heading the list of favourite 
programs were westerns, comedy, 
quiz contests and mysteries. Low on 
the list were educational programs 
like “Meet the Press” or “Round 
Table Discussions”. 

These examples of ignoring educa- 
tional material indicates that children 
should be taught, at a very early 
age, to reach beyond themselves; to 
forget self-indulgence and_ instead, 
strive to listen and learn the more 
difficult but challenging subjects of 
life. 


Yielding To Emotional Deafspots 
The following are just a sampling 


-of many words that create emotional 


deafspots: mother-in-law, Jew, negro, 
catholic and protestant. Immediately 
a selected word is used by a speaker, 
ingrained habit or prior prejudice 
fastens the mind on to the word and 
the remainder of the theme is lost. 
The word had created a disruption of 
the thought chain. 
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Another word, and probably the 
most important of all, is the simple 
word “Must”. Whenever a salesman- 
ager says, “You must get your sales 
up to quota”, or “You must sell more 
this coming year!”, this automatically 
creates a deafspot. The use of the 
word arouses the irritation of inde- 
pendence within us and we cease to 
listen further. 

I recall, several months back, 
addressing a Dairy Convention. To 
back my own evidence of these 
emotional deafspots I purposely used 
the word margarine. A cataclysmic 
upheaval, well beyond my expecta- 
tions occurred. I  had_ obviously 
touched on a very deep deafspot. 


Yielding To Emotional Prejudices 

To illustrate: “It’s alright for the 
speaker to say that his plan should 
be adopted ... but it won’t work on 
my territory.” As soon as you have 
come to this conclusion you imme- 
diately begin to explore why it will 
not work, and, in doing so, have 
interrupted the chain of communica- 
tion. Once you permit yourself to 
rebel, you lose absorption. 


Pencil and Paper Listening 

While listening, if you intend to 
record the message, jot down the 
salient features of the address, by 
writing enough of a sentence to fill 
you in when you later review your 
notes. At the conclusion of the affair, 
go to your room to transcribe your 
notes. It would pay well to avoid 
distractions until this phase haz been 
completed. It would also pay to have 
a group of colleagues discuss with 


you the salient features of the 
address. This will fix more solidly 


that which you heard. 


(ED’S NOTE: To illustrate this 
particular portion, your Canadian 
Realtor reporter took only skeleton 
notes of Mr. Wright’s address — 
this you are reading now). 

The taking of notes is important 
but equally important is to review 
them and transcribe them into com- 
prehensive form as soon as possible 
after the lecture or address has been 
given. 

The University of Minnesota, in 
conducting tests on absorption, found 
that over 50% of a lecture dissipated 
within eight hours of its delivery. 
Absorption isn’t permanent obviously. 


Give Me The Facts Attitude 


So many men, the majority of men, 
go to a lecture or address with the 
sole thought that they wish only 
facts . . . nothing but facts ... no 
embellishment . . . just facts. This 


attitude is erroneous. When you 
listen to someone, prepare your mind 
to listen to everything. 


Hop-Skip-Jump Listening 

If I were to speak at 200 words per 
minute, and it has been proven that 
the human mind can absorb 600 
words per minute, what has your 
mind been doing in the meantime? 
Obviously your mind has wandered, 
possibly to your office, wondering if 
X deal has closed . . . how your sales- 
men are doing. Your mind takes a 
mental detour and can only be pulled 
back with difficulty. 


I remember a company whose 
policy was the “Open Door’ premise. 
The senior executives claimed that 
their door was never closed to any 
employee that wished to see them. 
However, when minute examination 
was made of this particular opera- 
tion, it was found that the executives 
did not give the employee undivided 
attention. Interruptions, such as 
answering the phone, reading mail, 
impatiently tapping a pencil or 
shuffling papers absorbed much of 
the executive’s attention, leaving 
little time for the problems of the 
employee. These actions could cause 
only frustation in the mind of the 
man. Certainly not the true practice 
of the “Open Door” policy. 

In conclusion, I might mention that 
an American university once exposed 
a portion of a class to one-hour 
presentations on good listening in- 
struction once per week for a certain 
period. The other half conducted 
themselves sans-instruction. 

It was found that those accepting 
the instruction made as high as 25% 
better grades than those who did not. 

If a little thought on this subject 
will induce you to revise your listen- 
ing habits, whole new vistas will open 
up for you. : 

Listening is not a lost art... it’s 
a totally new art and the men who 
listen well, will go on to new rewards. 


REGINA - SASK. 
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LETTERS TO THE EDITOR 


Dear Sir: 


I read with great interest the article in the February 
issue of the “Canadian Realtor” on “A Home Owner’s 
Loan” by Stanley Taube. By coincidence I received a 
letter in the mail the same day regarding available 
mortgage money. I am enclosing this letter to you to see 
if this is the type of circular which is apropos to the 
article, or whether this is a bona fide Loan Company. 


It would appear to me that the interest is 18% per 
annum plus the twenty-four monthly payments on a two 
year loan. 


After you have finished with this letter possibly you 
could return it to me. 


Yours truly 


KENNETH BRIEN, 
Capital Real Estate, 
Fredericton, N.B. 


ED’S NOTE: 
We thank Mr. Brien for his interest and promise an 


investigation of the firm responsible for the circular 
received by him. 


Dear Sir: 


I have read with some interest a couple of articles 
which appeared in the February edition of your paper. 
The one article was an editorial entitled, “Second Mort- 
gage Control Needed.” The other was an item by Stanley 
Taube, entitled, “Mr. & Mrs. Smith Obtain a ‘Home- 
Owners’ Loan.” 


I note in your editorial — you state that in your opinion 
this is a provincial problem. I would state that I have 
been thinking about this situation for some months now, 
and am concerned that the second mortgage field may be 
getting out of hand. 


You state that “Legislation can be written and tem- 
pered to allow fair and reasonable profits even to ‘risk’ 
financing on a non-guarantee basis.” The purpose of this 
letter is to ask you if you would care to give any sugges- 
tions as to what form this legislation should take. It 
seems to me that it is difficult to lay down a hard and 
fast rule with respect to the return on second mortgages. 
On the other hand, I am fully aware of the situation 
today, where many unethical companies appear to be 
taking advantage of a tight money problem. 


Any suggestions which you might have to offer will 
be sincerely appreciated. 
Yours sincerely, 
RAY C. EDWARDS, M.P. P. 


Member for Wentworth 
Hamilton, Ont. 





SEE EDITORIAL — PAGE 3 
FOR EDITOR'S SOLUTIONS 
OF MORTGAGE CONTROL 
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Dear Sir: 


I am most definitely in favour of seeing some control 
on second mortgages. We feel that this has been exploited 
in many cases and legislation should be brought in to 
protect purchasers. 


We hope that you are successful in your drive to have 
such legislation passed because we feel that there has been 
a need for it for some time. 


Yours truly 
Kennedy Agencies Limited 
FRED 0. ABBOTT 
North Bay, Ont. 


Dear Sir: 


Commenting on your editorial “Second Mortgage 
Control Needed” which appeared in the February edition, 
I might mention that I have never sold a property to a 
purchaser who had to go to a company to obtain funds on 
a second mortgage, as I have always strongly discouraged 
this practice. 


My observation is that purchasers who become involved 
in second mortgages, other than directly with the vendor, 
are usually unaware of what they are letting themselves 
in for, and utterly unable to afford the exorbitant bonuses 
and interest rates. 


I personally feel that legislation should be enacted to 
control the vicious second mortgage business. 


Yours truly 


B. GAZER, Real Estate Broker 
Guelph, Ontario. 


Dear Sir: 
(re: “second Mortgage Control Needed”’) 


The indented sections, 1, 2 and 3 of your editorial are 
true but nevertheless, if people desire to become property 
owners regardless of cost, legislation would not help 
them. The same principle applies to the car financing 
industry. It is suggested that if the Real Estate Profes- 
sion observes fully, good business ethics and does not 
enter into financial deals either directly or indirectly to 
the disadvantage of the purchaser, we have observed 
what may be considered the “Golden Rule”. Should it 
be decided that we be our brother’s keeper then let our 
own skirts be clean before the government is approached 
on the subject. 


The article written by Stanley Taube is a good one 
and he is to be commended but, on the other hand, no 
legal solution has been offered. As a matter of fact 
there does not appear to be one. Human nature is what 
it is and no amount of legislation will alter the situation. 
The Chamber of Commerce together with the Better 
Business Bureau would seem to be the agencies to bring 
such matters to the attention of the public. 

Yours very truly, 


W. T. RICE, Manager 
Frank A. Martin Agencies Ltd. 


Dear Sir: 


A note of thanks for the very excellent publicity you 


gave C.I.R. study groups in general—and ours in 
particular — in your altogether enjoyable and instructive 
February issue of the Canadian Realtor. 

The write-up provided encouragement and thoughtful 
reading, not only for those engaged in taking the course, 
but also for those who may be considering joining. 

Sincerely, 
HARVEY KEITH, Realtor 
to Toronto, Ontario. 


ve EDITORIAL — 


on 
Continued from page 3 
os Our suggestions are as follows: 
1. All commercial money lenders must be licensed. 


2. All commercial money lenders must post a bond of 
sufficient value to prove a deterrent to shady practices. 


‘ 3. In regards to legislation, which under the B.N.A. 
ge Act is a provincial matter — we feel that a standard 
mn, legal document should be created and, in drawing up 
a the terms, the following should be exposed in such a 
on manner that even the most ignorant mortgagor could 
ed readily determine the financial repayment structure: 

a. amount of loan 
ed 
or, b. rate of interest 
yes 

c. term of currency 
ses 


d. repayments and interest to be stated clearly in monthly, 
to quarterly, or whatever manner so desired by mutual 


consent. 


e. amount of principal owed by mortgagor at end of 
contract. 


f. terms for option of renewal based on length of renewal 
desired but bonus not to exceed 18% of unpaid balance 
at time of renewal. 


g. Considering the length of term of contract, we would 


are suggest an escalator clause similar to the following: 

rty —for a term of three years, rate of bonus to renew for a 
elp further three years, not to exceed 10% of unpaid principal. 
ing 

fes- —for a term of four years, rate of bonus to renew not to 
not exceed 14% of unpaid principal. 

to . 

ved —for a term of five years not to exceed 18% of unpaid prin- 
it cipal. 

our 

hed The above suggestions are, of course, open for study by 

mortgage mathematicians. These experts could determine a 
sensible esculator framework. 

one 

no We feel that we have presented a suitable working 
fact basis for action by all provincial legislative bodies — 
hat both in our editorial opinion “Secondary Mortgage Control 
ion. , needed” (see February edition) and our comments in the 
tter foregoing paragraphs. 
‘ing : . 

We sincerely hope that many people will “pound on the 
wedge” that we have helped insert into this shady practice 
of feasting on the ignorance of our citizens. 

L By law, we protect our citizens from acts of violence or 


not, as yet, arrived at the true democracy where our citizens 
are protected against their own ignorance in the legal mumbo- 
you jumbo that surrounds many transactions. 


td. 
e eo: criminal acts against their person — however, we have 


CANADIAN REALTOR — APRIL, 1960 


THE INDISPENSABLE MAN 


Sometime when you’re feeling important, 
Sometime when your ego is in bloom, 

Sometime when you take it for granted 
You’re best-qualified in the room; 

Sometime when you feel that your going 
Would leave an unfillable hole, 

Just follow these simple instructions 
And see how it humbles your soul. 


Take a bucket and fill it with water, 
Put your hand in it, up to the wrist; 
Pull it out, and the hole that’s remaining - 
Is a measure of how you'll be missed. 
Splash it all you please as you enter — 
You can stir up the water galore, 
But stop, and you'll find in a minute 
That it looks just the same as before. 
The moral in this quaint example, 
Is — do the best that you can; 
Be proud of yourself, but remember 
There’s no indispensable man. 


Contributed by Al Newman 
Melton’s — Edmonton. 


HOME “OWNERSHIP” 


@ In Spain psychology is used to encourage tenants to keep 
their houses or apartment units in good repair. Apartments 
are “‘sold’’ to the tenants because, as one spanish official 
said ‘‘Every family, even the poorest, wants to own a home. 
They will work hard to keep it clean! The family will not 
work for that which it cannot own!’’ 





RESULTS 


~ do count first 
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SLUMS-— 


Continued from page 6 


In presenting this article, we must 
not ignore other factors conductive to, 
or at least the product of, slum con- 
ditions. 


Arthur Rubloff, a Realtor who is 
noted for developing Chicago’s “Mag- 
nificent mile” on North Michigan 
Avenue, once struck out at his city’s 
apparent apathy towards the correc- 
tion of slum conditions that existed. 
He said that his city (Chicago is 
certainly not alone in this) makes it 
profitable for people to own slum 
units. He states, quite emphatically, 
“The way things are now, the more 
the slumlord neglects a building the 
less the tax assessor soaks him. If 
he crowds his holdings with minority 
families who have a tough time 
finding places where they are wel- 
come, the assessor is often the last 
person to find out.” “This seamy 
condition” he concludes “requires 
quick justice.” 

What is the solution to this sad 
and unjust situation? It is up to us 
to re-adjust our tax assessment 
procedures so that the owners of 
blighted units cannot make a profit. 
In all that’s holy . . . why should an 
investor who has put all his money 
into a new building, an asset to any 
city . . . have to pay more than one 
who owns an eye sore? 

We might advance a solution, but 
not without caution that much study 
be made before implementation. 


We should look into the manner of 
assessment in certain zones and pro- 
pose that assessment be made, upon 
condemnation of building, on land 
values alone. Hypothetical land as- 
sembly projects, carried out by 
experienced appraisers, would set the 
calibre of land values. 


This is the only time when land 
values only, can be assessed. That is, 
when the buildings thereon are con- 
demned. At all other times, assess- 
ments must be made on _ other 
amenities and improvements, includ- 
ing services, cubic content and other 
factors now considered in assessment 
procedures. 

In the leveling and re-development 
of our slums we must keep in mind 
this one thought, expressed so aptly 
by Nigel H. Richardson, a British 
Columbia Town Planner. Mr. Richard- 
son said “Housing involves not just 
the provision of shelter but the shap- 
ing of lives and ways of living. We 
are going to keep on building tomor- 
row’s slums on a scale that will 
dwarf anything we know now, unless 
we realize this important fact.” 
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C.A.R.EB. Appeals to 
Architectural Society 


January 21, 1960 


The Royal Architectural Institute of Canada, 
Committee of Inquiry into the Residential Environment, 
88 Metcalfe Street, 

OTTAWA 4, Ontario. 


Dear Sirs: 


At the outset we should like to commend The Royal Architectural Institute 
for its contribution of time, talent and money to the study of a problem which 
is recognized in a vague way by most of our citizens, but which is more in the 
minds of the members of our two organizations by reason of our day to day 
tasks. That something is lacking in our residential environment needs no 
emphasis from us, for our combined efforts here are sufficient evidence of our 
agreement on that point. 


Since the Canadian Association of Real Estate Boards is a national associa- 
tion, we cannot be anything but national in our outlook, even though the 
problems of which we speak are by their very nature local in character. For 
similar reasons we do not propose to discuss in any detailed way the myriad 
of items that go to make up residential environment and the resulting myriad 
of details that could bring about its improvement. We have concluded that to 
be of assistance we should draw to your attention certain broad, general 
factors which can be borne in mind during your considerations and which we 
believe will have a bearing on the reaching of proper conclusions. 


Our first point has to do with the way in which the land areas presently 
available for subdivision are presently held. Following the depressed period of 
the 1930's many municipalities found themselves the owners of great tracts of 
vacant land. By the 1950’s this situation had materially changed. Private 
interests had acquired most of these lands, either for immediate use or to hold 
for future development. As land within the urban municipalities passed into 
private hands, land speculators began to move outside these boundaries into 
semi-rural areas, until now we find that vast areas of land which are logically 
to be used for urban purposes are in private hands. 


While this group of speculators has often been maligned, we believe that 
their activities have had a marked influence on the form urban environment 
has taken. They have shown imagination, force and courage and have made 
a real contribution to the pattern of growth in this country. This influence 
is likely to be even greater in the future. 


Our basic point then is that in a consideration of residential environment 
we should recognize the important position that this group of our citizens hold 
and that their views should be carefully considered. Indeed they should be one 
of the important partners in the considering and carrying out of any plans for 
the improvement of our residential environment. 


Our second point has to do with the important role of the Realtor in this 
whole problem. Your committee no doubt recognizes that that role runs the 
whole gamut from assistance in the acquisition of raw land to the sale or lease 
of the end product. Indeed his livelihood depends upon dealing with the end 
product over and over again. In other words, many of the interests that develop 
and create residential environment are primarily concerned with the immediate 
success or failure of the venture. When the development is completed their 
financial interest is at an end, not so the Realtor — he must live with it for the 
rest of his life, and its advantages and disadvantages will delight or plague him 
forever. 


It is important then that the talents of these qualified Realtors should be 
used in any advisory or regulatory bodies that may be thought advisable in the 
solution of this problem, no matter at what level of authority. 


CONTINUED ON NEXT PAGE 
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Our third point is that the creation of 
desirable residential environment must, of 
necessity, recognize the changes that are 
taking place in human circumstances. 
These changes are basically three in 
number: There is a change in the nature 
of the modern family. There has been 
a breakdown in the patriarchal family 
and our neighborhoods are now made 
up of disassociated families with few, if 
any, roots. Neighborhoods in the past 
were conceived on the stability that this 
patriarchal type of family contributed, but 
these environments are now unsuited to 
the modern family. Home ownership in 
these circumstances and our modern 
financing methods is largely a_ fiction. 
Home ownership aspirations are not now 
so strong as they once were. Homes are 
bought with resale value as a basic con- 
sideration. 


The mobility of society has vastly 
increased in recent years, The automobile 
and other means of rapid transportation 
allows society much greater freedom of 
movement than heretofore. This greater 
mobility permits the two-domicile family 
and this fact affects the permanency of 
both locations. It also broadens the area 
in which society has a day to day contact, 
making the whole urban environment of 
interest to it, rather than the restricted 
neighborhood. The almost universal use 
of the automobile by society demands a 
completely new statement of its relation- 
ship to the urban community. 


Finally the transient quality of society 
is a relatively recent phenomenon. Large 
segments of society are continuously on 
the move from city to city. Employment 
and climatic conditions are the major 
contributors to this result. This condition 
will no doubt continue and future plans 
must recognize it. 


Having said these things, what do we 
judge to be the solution? 


In the final analysis, our present resi- 
dential environment has evolved because 
in the post war years a need was present 
and the urgency of that need did not allow 
freedom of choice in its fulfillment. 
People bought houses in environments 
somewhat less than desirable because in 
the end they had little real choice. That 
situation seems to be largely behind us. 


While the mechanics and details to be 
followed in improving residential environ- 
ments are myriad in number and beyond 
the scope of our submissions we do 
believe that the overall basic solution 
lies in making the house-buying public 
demand something better. In other words, 
we must seek to make it uneconomic or 
financially disastrous to create something 
which is poor. 


It is our belief that to do this a vast 
campaign of public education is required 
to upgrade the public demand. When the 
buyers of residential environment refuse 
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to buy a poor product, that product will 
cease to be provided. 


Because the Canadian Association of 
Real Estate Boards and its members are 
so intimately connected with this whole 
problem, we are anxious to have an im- 
portant part in its solution. We have the 
energies and finances to carry out any 
sensible program of propaganda and we 
would welcome your leadership in a vast 
program of public education. 


We are conscious that The Royal 
Architectural Institute of Canada is a very 
learned body. We know also that this 
is the first commission of such conse- 
quence ever to be carried out without the 
sanction of a Royal Commission. We are 
sure that at the end of your deliberations 
you will come forward with a statement 
worthy of your Institute. We urge you to 
think wisely and deeply about this 
problem, and to move into the next stage 
with confidence and courage. 


Yours very truly, 


THE CANADIAN ASSOCIATION 
OF REAL ESTATE BOARDS 
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PHILADELPHIA — A new fire escape has been tested 
and approved by the Philadelphia fire department. The 
“Speed-scope” ladder, made of non-corrosive aluminum, 
fastens to the wall above the second story. To use, a 
trigger-latch is pulled and ladder telescopes downward 


ke 





to within 


inches of ground-level. 


REGINA 


Elections and installation of officers 
for the Regina Real Estate Board 
was held in the WaWa Temple Janu- 
ary 19th. 


Those installed were: Edward A. 
Bennett, president; Jack Glen, Sr., of 
Glen Realty Ltd., first vice-president; 
Lloyd Gallagher of Dollard and Gal- 
lagher Ltd., second vice-president. 


Directors elected were: Bill Johner, 
of Simon and Kohlruss as the sales- 
men’s representative to the board; 
Fred Gallant, of Argue Agencies; 
Gordon Yurkoski, of Gordon’s Realty; 
Herb Gibson, of Campbell and Hali- 
burton (Regina) Ltd., Clarence Hal- 
verson, of Town n’ Country Realty. 


Trev. May, of Clear and May Co., 
is retiring president. 


Will the St. Lawrence Seaway make 
the longest fresh water route for ocean 
going ships? No! The St. Lawrence Sea- 
way remains fresh for only 1,500 miles 
of its length. In Brazil, the Amazon is 
deep enough to permit Ocean ships to 
navigate 2,300 miles inland. The farthest 
port being Iquito, Peru. 


@ Teach young people how to think, not 
what to think. 


tla time 
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17th Annual 
C. A.R.E.B. 
CONVENTION 


Royal York Hotel 


Oct. 2nd-5th 
1960 
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device will hold up to three tons. 
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VANCOUVER 


Leaders in various classifications of sales effort were 
honoured at the annual meeting of the Vancouver Real 
Estate Board in the Hotel Vancouver, Tuesday, February 
23. 

Receiving plaques in recognition of the most improve- 
ment in Multiple Listing Sales through their offices 
were Gordon Haskins of Haskins Realty Ltd. R. 
Frederiksen of Kitsilano Realty Ltd. and W. Lindsay of 
Aurora Realty Co. Ltd. 

Top three firms in Multiple Listing Sales in Vancouver 
also received plaques in recognition of their achievement. 
They were, first to third, Rivers Realty Ltd., A. E. Austin 
& Co. Ltd. and Rutherford-McRae Ltd. 

Similarly honoured for sales over $1,000,000 were H. A. 
Roberts Ltd., Block Bros. Realty Ltd., Boultbee, Sweet & 
Co. Ltd. and William Sinser Realty Ltd. In the group 
receiving plaques for MLS sales between $500,000 and 
$1,000,000 were Jacobson-Andersen Ltd., Macdonald Realty 
Ltd., Kerrisdale Investments Ltd., Pemberton Realty Corp. 
Ltd., Macauley, Nicolls Maitland & Co. Ltd. and Northern 
Estate Advisers Ltd. 

Individual salespeople honoured for leadership in listing 
and selling on Multiple were John Barton of Rivers 
Realty Ltd. (first — sales), George Rusin of A. E. Austin 
& Co. Ltd. (first — listings), Shari Boult of Kerrisdale 
Investment Ltd. (second — sales) and Mrs. Hattie Anthony 
of Boultbee, Sweet & Co. Ltd. (second — listings). Barton 
and Rusin were presented with trophies, while the run 
ners-up received smaller gifts. 


HALIFAX - DARTMOUTH 


Halifax-Dartmouth Board reports the first three 
phases of an all-out drive to encourage co-operative 
listing. 


1. Co-op members were invited to take a bus tour of all 
co-op listings. The first trip was February 24th with 
trips slated for every second Wednesday thereafter. 
In March the co-op group inserted their first com- 
bined sales Ad in the local paper. Each member was 
invited to submit one of his co-op listings. 

3. Also in March the Board held a forum similar to the 
popular T.V. show “Fighting Words”. 
was controlled by a chairman 
participating. dealt 
problems. 


to 


The discussion 
with four salesmen 
with real estate 


WINNIPEG 


The Thirty-Sixth Annual 


Questions 


Bonspiel of The Winnipeg 


Real Estate Board was held at the Pembina Curling 
Club on February 16th and 17th, 1960. Twenty-eight 
rinks participated in the fight for the Argue Bros., 
Trophy. 


Winners of the Main Event was a rink from Allan, 
Killam & McKay Limited, made up as follows: S. Steven- 
son, SKIP; G. Weir, THIRD; G. Wright, SECOND; A. 
Willson, LEAD. 

Runners up in the Main Event was a rink skipped by 
Mr. C. Kuhnke of The Imperial Life Insurance Co., made 
up as follows: C. Kuhnke, SKIP; Truman, THIRD; 
Beatty, SECOND; H. Taylor, LEAD. 

Winners of the Consolation was a rink from Glen 
Greenaway Insurance and Real Estate, made up as fol- 
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lows: Glen Greenaway, SKIP; B. Cullen, THIRD; J. B. 


Radcliffe, SECOND; E. Buhr, LEAD. 
Runners up in this Event was a rink from Lister 


6) 


Investment Co., made up as follows: G. Kirton, SKIP; N. gg» 
Friesen, THIRD; T. Gauthier, SECOND; B. McLeod, } 


LEAD. 





LEADING LISTING SALESMAN during 1959 on the Van- 
couver Board’s Multiple Listing Service was George Rusin 
(left) of A. E. Austin & Co. Ltd. Top selling salesman for 
MLS during the year was John Barton of Rivers Realty Ltd. 
Both received commemorative trophies at the annual meeting 
of the Vancouver Real Estate Board February 23. 
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CALGARY INSTALS EXECUTIVE LETHBRIDGE 
EXECUTIVE 


Lethbridge Real Estate Board 
Co-operative Limited announce the 
group’s 1960 slate of officers: 





CALGARY Real Estate Board Co-operative Ltd. announce the 1960 slate of 
officers. Reading left to right: H. Darrol Tarves, Director; E. B. Lyle, F.R.I., Past 
President; Howard . Kent, F.R.|., Director; Roy Wilson, A.R.|. Ist Vice-President; Doug 
Hawkes (centre) newly elected President; A. T. Larson, 2nd Vice-President; Douglas 


Muir, Director; Percy Petch, Director and L. S. Irvine, Director 





MONTREAL HOLDS ANNUAL MEETING 





N. E. BULLIED 


President, N. E. Bullied;  vice- 
president, G. Scott: 2nd _ vice-presi- 
dent, E. Danielson; board secretary, 
L. Selman; office secretary; Mrs. A. 
G. MacDonald and Directors: Mrs. 
C. Bounds, M. D. Dowdle, J. Simpson 
and G. Swartz. 


Of Codfish and Hens 


The codfish lays 10,000 eggs, 
The homely hen lays one. 

The codfish never cackles 
To tell you what she’s done. 


M.R.E.B. ANNUAL DINNER. (Left to right) J. A. Lowden, President CAREB; The And so we scorn the codfish, 
While the humble hen we prize. 





Honourable William M. Cottingham, Minister of Mines for the Province of Quebec 


Which only goes to show you 
Guest Speaker); Jean DesRosiers, incoming President of the Board for the year That it pays to advertise. = 
1960; David S. Keast, retiring President of the Board; Roland Chagnon, President ho tute. fe ot ee Abie, 
of the Montreal Metropolitan Commission published by Donald F. Fitzsimmons Advertising, 


New York. 
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QUE. AIMS FOR LICENSING ==  1N THE NEWS 


Delegates from the Association of Real Estate Boards 


and the Corporation of Real Estate Brokers of the Contiaund trom page 7 

Province of Quebec recently met with Honourable J. P. : f . . : 

Bourque, for the purpose of obtaining his support for the NIAGARA FALLS — ” e now aa e, as members, 
presentation of their proposed Licensing Act. This Act 68% of all those engaged in the business of real estate 
was introduced to the Quebec Legislative Assembly last in Ontario” claims H. W. Follows, Executive-Secretary 
year, but it was too late for study of the Ontario Real Estate Boards. Mr. Follows made 


In the above picture taken at the time of the meet- 


; this statement during the reading of his annual report 
ing, you will recognize, besides Honourable Bourque 


seated, from left to right: Messrs. ADHEMAR RAY- nt Ce 38th ome Convention of O.A.R.E.B. Mr. Follows 
NAULT, Director of the Corporation; LARRY FAUST said that 1959 showed an increase of 710, bringing the 
(Larry Faust Realties Co. Ltd.) a member of the Ontario membership to 6,494, the majority of which are 
ae Montreal Real Estate Board; (unknown); JACQUES members of 48 local boards. 


FILION, member of the MREB and President of the 
Joint Legislative Committee of the Association and the 


Comporation; RAOUL. D. GADBOIS, Secretory of the NIAGARA FALLS — The new Act that requires per- 
Commevaiion: VICTOR L. TRUDEAU sitidiee oh tie sonnel to take a pre-licensing examination before being 
Montreal Real Estate Board and President of the given a license to sell or engage in the real estate business 


Corporation; JEAN DEROSIERS, President of The 
Montreal Real Estate Board; ALMAS BROSSARD, 
President, Chicoutimi-Jonquiéres Real Estate Board; 


in Ontario, has already lived up to expectations, claims W. 
J. Richardson, Registrar of Real Estate for the province. 


Out of 130 who sa : sts, 50 faile ass. 
GEORGES H. COUILLARD, a director Quebec Real who sat for the tests, 50 failed to pass 
Estate Board; MARCEL R. AUDETTE, Member, Montreal 
Real Estate Board, Regional Vice-President, C.A.R.E.B.; REGIN A—Saskatchewan is slated to build an economic 


J. A. LOWDEN, Past President Montreal Real Estate 
Board, President, C.A.R.E.B.; B. J. BACHAND, Manager, 
Montreal Real Estate Board; (unknown); D. S. KEAST, 
immediate Past President, Montreal Real Estate Board; Z : “ ee 
(unknown); (unknown); CAMIL NOEL, Q.C., Solicitor total commodity production for 1959 was $1.4 billions, 
for the Joint Committee of the Association and the an increase of $48 millions over 1958; with close to two- 
Corporation. 


structure unparalleled in the province’s history. Fraser 
Robertson reporting in the Globe & Mail states that the 
province has good reason for optimism. He notes that the 


thirds of that being non-agricultural. 





PAST PRESIDENT DIES 


Harry Aylesworth LePage, (65) past president of the Canadian Association 
of Real Estate Boards died in Toronto Saturday, March 12th. He was president 
in 1950. 

Mr. LePage has been active in real estate for 44 years. Prior to forming 
the firm of Harry LePage & Sons Ltd., he was associated with his brother 
A. E. LePage also of Toronto. 

Mr. LePage was very active in organized real estate. He has been a 
member of several committees in C.A.R.E.B. including public relations chair- 

@::: and a member of the editorial committee. 

He was also a president of the Toronto Real Estate Board having held 

that office in 1953. 
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Executive Committee: 
Hugh McKeown, Ottawa, President 


A > > f Ken Raven, Kingston, Vice-President 
ssociation Oo C. W. Rogers, Toronto, Past-President 

H. W. Follows, Executive-Secretary 

O. K. Teetzel, Secretary, 109 Merton St., 


Real Estate oe 


Regional Directors: 
Gordon Todd, Hamilton; Harold Hare, Bram 


Boards ton; John Bowes, Peterborough; E. B. Fleming, 


Sault Ste. Marie; R. E. Sanderson, Port Credit; 
Hugh Hart, Niagara Falls; A. Wiebe, Kitchener; 
Ron Richardson, London; Roy Wymark, Ottawa. 








s ' 


THE 1960 O.A.R.E.B. EXECUTIVE ARE: front row, Clifford W. Rogers, Toronto, retiring president; P. H 
McKeown, president, Ottawa and K. S. Raven, vice-president, Kingston : 

Back row, left to right: E. B. Fleming, Sault Ste. Marie, region. dir.; R. E. Sanderson, Port Credit, reg. 
dir.; A. Wiebe, Kitchener, region dir.; John Bowes, Peterborough, region dir.; Harold Hare, Brampton, region 


dir. and Ronald Richardson, London, region dir. Not shown C. G. Todd, Hamilton; D. R. Wymark, Ottawa, and 
Hugh Hart, Niagara Falls, (appointed by the president) 


RURAL REALTORS ELECT McKEOWN INSTALLS 
PURCELL OF TORONTO CORNWALL OFFICERS 





RURAL REALTOR HEADS were installed at the Niagara 


Falls Convention. Left to right: Pieter Toxopeus, Frankville; CORNWALL EXECUTIVE, seated left to right: Roy Brunet, 
Clare Purcell, Toronto, inaugural chairman and Ken Ferguson, 1960 president receiving gavel from Hugh McKeown, president 
Woodstock ‘ 






ee ee of O.A.R.E.B. Standing, left to right: Philip Langlois, Emerson 
L. G. Found, M.A.!., Lindsay; A. T. Gale, Almonte and N P. Fobert, Albert Lavigne, Mrs. Jean Cameron, Mayor L. G. 
McLeod, Galt Lavigne of Cornwall, Roma Forget and Adrien Marleau. 
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THE OLD CRY "COME ON YA BUMS" ECHOES 
ONLY DOWN THE GHOST HALLS OF MEMORY 
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Famed Ebbetts Field, one-time home of the Brooklyn Dodgers, is soon to be leveled. The 
45 year old structure covering 5/2 acres will be the site for a proposed $22.3-million middle 


income housing project in Brooklyn, New York. 


Under the helm of Marvin Kratter, president of the Kratter corporation, construction will 


soon start to house 1,317 families 





DISTAFF SIDE OF 
CONVENTION 





FROM PHRENOLOGY (study of the human head) to a fashion 
show, to a short discourse on beauty aids, the lady guests 
at the O.A.R.E.B. Niagara Falls Convention had a busy and 
enjoyable time. 


Shown left to right: Mrs. Eva Monrad, Chairlady of the 
Ladies’ committee and a colleague Mrs. Anna West both 
of Niagara Falls. Next to Mrs. West, Alice Katool, vice-presi- 
dent of the Welland Board; Mrs. Bette Cheevers, Executive 
secretary of the St. Catharines board and Mrs. Helen Hart, 
wife of Hugh Hart, convention chairman. 
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KINGSTON BOARD 
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1960 KINGSTON EXECUTIVE: left to right: Ken Raven, past 
president (newly elected vice-president of the Ontario Associa- 
tion); Morris Rosen, Director; Ross McMahon, President; P. L. 
O’Neill, Salesmen’s director and Peter Davy, vice-president. 
Absent from the picture are W. N. Pratt, director, and Fred 
Gurnsey, secretary-treasurer 


@ A dumb young chorus girl was offered a trip around the 
world. She thought about it for a moment then said ‘’No, 
| think I’ll go somewhere else.’’ 


© A good woman inspires a man, a brilliant one interests him, 
a beautiful one fascinates him but, the sympathetic one gets 


him 
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B.C. Realtors Convention: 


“OPPORTUNITIES OF THE SIXTIES” 


Some 350 Realtors and wives are expected to attend the fourth annual 
convention of the B.C. Association of Real Estate Boards in Penticton, Friday 


and Saturday, June 3 and 4. 


Convention committee chairman Syd 


Hodge of Penticton Agencies Ltd. 


has announced that the convention will be “a good blend of business and fun 
with a particularly local flavour suited to the uniqueness of the Okanagan’s 


way of relaxed living.” 


Convention theme will be “Oppor- 
tunities of the Sixties”. Key speaker 
will be Hugh Shortill of Toronto, 
past-president of CAREB and of the 
Toronto Real Estate Board. His topic 
at Friday morning’s first working 
session will be “Economic forecast of 
real estate in Canada for the 60's”. 


Mr. Shortill will reappear on the 
convention programme early Satur- 
day morning as the delegates line up 
to enjoy a limited attendance break- 
fast session appropriately designated 
“Shortill on Toast”. 

CAREB president, James A. Low- 
den of Montreal, will be another 
featured convention speaker, as will 
CAREB first vice-president Colonel 
Herbert R. Fullerton. 

Other topics planned for inclusion 
in the convention’s active agenda are 
“B.C. Muktiple and the Local Multiple 
Services”; “Listing Real Estate’; 


“Planning a Specific Sales Campaign” 
and “Qualifying the Prospect”. 
Other speakers scheduled to address 
the convention include BCAREB 
president Mladin G. Zorkin of Na- 
naimo; Maurice Finnerty of radio 
station CKOK, Penticton, a vice-presi- 
dent of the B.C. Chamber of Com- 
merce, and Charlie Brown, president 
of the Vancouver Real Estate Board. 


OPPORTUNITY FORUM 


A featured attraction at Satur- 
day’s session will be an “Opportunity 
Forum”, an open discussion session 
revolving around the key speakers, 
including Mr. Lowden and Mr. 
Shortill. 


On the lighter side, the convention 
committee is planning its entertain- 
ment programme around local spe- 
cialities and attractions. The possi- 
bility of holding the annual dance 





The B.C. Realtors 1960 convention city, Penticton, is shown here as it looks from 
a hillside on the Eastern shore of Lake Okanagan. One of the most active com- 
mercial centres in the Okanagan, Penticton is a transportation hub for the South 
Okanagan valley 
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J. A. LOWDEN 
President, C.AREB. 





HUGH SHORTILL 
Past-President, C.AR.E.B. 


aboard the historic sternwheeler S.S. 
“Sicamous” is being considered as is 
an outdoor barbecue in the inimitable 
Okanagan style. 

Registration fees will be $30 for 
licensed agents and salesmen, $20 for 
wives who are not active in real 
estate. Registration applications 
should be sent to: Registration Com- 
mittee, BCAREB Convention, P.O. 
Box 217, Penticton, B.C. 

Accommodation information will be 
supplied to registrants by the com- 
mittee. Reservations should be made 
direct. Reserve early ... while Pen- 
ticton offers a good supply of accom- 
modation, there is a limit to well- 
located lakeshore and downtown motel 
units. 





B.C. Realtor's Convention: 


PENTICTON ... June 3 and 4 


@ Own get there: 


HISTORY, SCENERY 
THRONG ALL THREE 
HIGHWAY ROUTES 


Tourist-conscious British Columbia 
plays host to its own best salesmen 
in early June. Realtors Penticton- 
bound for the 1960 BCAREB con- 
vention will find themselves ‘sold’ on 
some of Canada’s most lovely land- 
scapes. 

For this year’s convention centre, 
a beach-fringed city in the sun, can 
be reached by three different routes 
from the west alone. 

The direct and quickest way, via 
Trans-Canada Highway through Hope 
and Princeton, promises good driving 
conditions all the way from Van- 
couver to Penticton — less than seven 
hours and 250 miles away. But even 
the most hard-bitten business man 
will have a chance to refresh his stolid 
city soul on the grandiose mountain 
passes. Beside the snow-cleansed 





S Similkameen River high in Manning i 
Park, he'll be sure to linger awhile Throughout the Okanagan, inviting vistas entice travellers to stop and enjoy the 
before he plunges off again to the con- beauty of the countryside, the pleasant sandy beaches and many recreational 
vention’s hard-packed programme of facilities provided by the tourist-conscious residents of the valley, one of Canada’s 
work and play. finest fruit-growing areas. 





If he doesn’t get waylaid at Hope, 


| 
that is — for there the Fraser Canyon | 
highway leads enticingly through s B.C. ASSOCIATION OF REAL ESTATE BOARDS ! 
breath-taking, but more leisurely 
detour that will need an extra day. Ath Annual Convention 
The newly rebuilt road winds north | | 
the length of the canyon. The | PENTICTON, B.C. | 
pioneering spirit of B.C.’s history is | . | 
trapped in its gorges and wooded | Friday & Saturday, June 3 & 4, 1960 | 
Ss. towering hills, while the Indian still | 
sis fishes in a Fraser that impatiently | To: Registration Chairman, : 
able rushes through Hell’s Gate to find | a a _ Committee, 
the sea. 5 : | Penticton B.C. | 
— In the rolling country of the Cari- | | 
for boo s beginnings the highway from | | plan to attend the conference and enclose my cheque for $ .. to | 
Prince George and the ranch and | cover the registration fees. | understand that | will be supplied with infor- | 
sna cattle country sweeps in to link the mation concerning accommodation and will make my reservations direct. 
E P travellers from the north and west 
ome together through Kamloops and Ver- aneany ia Salesman, Guest) | 
P.O. non. Now the Okanagan Valley j ADDRESS CITY saith 
opens south and the road skirts picnic- | temo member of the . Board =| 
ll be beckoning lake shores for the remain- | i | 
tid ing miles. Suddenly there are names Date and time of arrival: Departure 2.0... eeeeeeeeees | 
nade like Peachland, Summerland.. Finally, Beta : 
Pen- dividing tee talus, — itself | — — — exactly how | would like my name to appear on my ! 
com- there with its spruce’ waterside a eT | 
well- On. ; MY NAME WIFE’S NAME | 
notel To the south of the city — Lake | 


Skaha’s shore, edged again with | held Se oe l 
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peaceful motels, brings in the Trans- 
Canada and the third alternative 
route — Highway 97 from the States. 
Wives and_ salesladies can, with 
feminine logic, combine a _ Seattle 
shopping spree with a sightseeing trip 
through the Cascades over well- 
known Steven’s Pass. From Wenatche 4 
— famed Highway 97 follows for a 
while the Columbia River and the 
South Okanagan Valley as it leads 
up across the border at Osoyoos to 
the convention city. 

Count in at least one extra day on 
: your convention weekend. With B.C. 
Typical of the development taking place throughout the Okanagan centres is this waiting, you will decide to take it 
photo of a new street of homes in the convention city, Penticton, where B.C.’s anyway. 
Realtors will meet on June 3 and 4. 





COUNCIL, B.C. DIRECTORS 
PLAN PENTICTION 
MEETING 


Plans are also being discussed for 
meetings of the Real Estate Council 
of B.C. and of the directors of the 
B.C. Association prior to the conven- 
tion in Penticton. 

Tentatively, the Council will meet 
in the Prince Charles Hotel on Wed- 
nesday, June 1, and the B.C. Associa- 
tion directors on the following morn- 
ing, June 2nd. The afternoon of 
Thursday, June 2nd, will be used for 
final meetings of the convention com- 


mittee. 
Thursday night, past-presidents o 
the Association and convention guests } 


will be entertained at the annual 
President’s Dinner. 





“’S.S. Sicamous’’, veteran of many years travel over the sun and moon-stroked 
waters of Lake Okanagan, now rests alongside one of Penticton’s lakeshore parks. 
A true relic of B.C.’s past, the historic vessel now provides a handy haven for 


social gatherings such as dances and picnics. SECRECY SHROUDS 
LADIES’ EVENTS 


Because of Penticton’s renown as a 
family resort and the availability of 
numerous pleasant pastimes for the 
delegates’ wives, the convention com- 
mittee is lining up an unusually in- 
viting ladies’ agenda. 

Details of the proposed program 
have not been announced yet because 
of conflicting opportunities including 
a motor tour of the nearby lakes and 
orchards, a tour of the famed Okana- 
gan fruit packing houses and the pos- 
sibility of a special tour through the 
Summerland Experimental Farm, 
source of many recent developments 
in both new fruit lines and in uses 
for present products of the Okanagan 
Valley orchards. 

Along with one or more such trips, 
the committee is also considering 
other events for afternoon entertain- 





A “City of Peaches and Beaches’’, Penticton is justly proud of its wide stretches ment of the ladies. Mornings will b 
of sand along the shores of Lake Okanagan (shown in photo) and nearby Skaha left free according to present plans} ) 
Lake. Situated between the two lakes Penticton abounds with delightful drives with the ladies joining the men for 


dotted with lakeside retreats. lunches and dinners. 
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VANCOUVER 
RE-ELECTS 


@ C. BROWN 


Sterling efforts were rewarded in 
Vancouver, in February, when all 
senior officers of the Vancouver Real 
Estate Board were re-elected to 
another year of office. 


The 1960 slate will be: 


Charlie Brown, President, and 
Vice-presidents: Harold Chivers, 
John P. Roberts and Ross Kerr. The 
foregoing re-elected. 

New Directors are: Henry J. Block, 
John L. Boultee, Dick Taylor and 
Irven J. Udy. 


CHARLIE BROWN 


Re-elected Directors are: Denys H. 
Back, J. D. Barlow, G. S. Olson, 
Sholto Walmsley and M. J. Wenaus. 


The following division presidents 
are also announced: James V. Owens, 
Burnaby; Paul Sowerby, West Van- 
couver and Jim Marshall president of 
the Salesmen’s division. 

David Nicol has been re-elected 
president of the North Vancouver 
Division of the Vancouver Real 
Estate Board. 

Other officers elected are: Tom 
Fitz-Gibbon, vice-president; Merlin 
Lister, Secretary-Treasurer and direc- 
tors Noel Copping, Bruce Irwin, 

arold Waddell, Bevan Lewis and 

oug Barlow. Mr. Wes Hunt was 
also elected as a director —this is 
his first term of office. 
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BAY RIDGES —a 3,000 home 
development will become the 
first true satellite municipality 
in south-eastern Ontario. The 
area is designed to support a 
sewage treatment system, water 
filtration plant, marina, a mile- 


FRENCHMAN’S BAY 


So 


ee ee a ee 


in i, 


long swimming beach, parks, 
churches, industrial belt, shop- 
ping centres and rapid access 
to Metropolitan Toronto. 
Homes will start at $12,700 in 
this 700-acre development. 


YEAR’ ROUND COLONY PLANNED 


A Florida-type development will 
soon be erected around historic 
Frenchman’s Bay, some five miles 
East from Metropolitan Toronto. 

The combined winter and summer 
“playground” is designed to provide 
most of the year-round recreational 
activities of the average Canadian 
family. 

BAY RIDGES incorporates a new 
co-operative plan for house-building. 
Consolidated Building Corporation, 
nationally-known as the largest 
builders of low-cost homes in Canada 
will encourage other builders to join 
them in this unique program. 


The plan, worthy of interest to 
Realtors across the nation, calls for 
a committee, formed by represen- 
tatives of each building contractor, 
who will set up a co-operative buying 
scheme which will enable them to 
mass-purchase building, plumbing 
and electrical supplies at a cost con- 
siderably lower than they could 
achieve working independently. 


The saving, reports Ralph Zeldin, 
Vice-president of the firm, should run 
close to $1000 per unit and this will 
be passed on to the buyer. 


Some 3,000 homes are planned for 
the community and sites for churches, 
water plant, sewage disposal, schools, 
parks and shopping centres, will be 
set aside for future construction. 

On the eastern side of the develop- 
ment, an industrial park is planned 
to provide a concerted bid for light 
and heavy industry. 

The keynote of this development 
which makes it worthy of report in 
the Canadian Realtor, is the devel- 


oper’s astute recognition of the 
psychological trend occurring in the 
average Canadian family. 

Recent survey show that Canadian 
industries are gearing for a record 
decade in sale of sports and recrea- 
tional equipment. 

The Bay Ridge people, taking note 
of this fact, have located their 
development around Frenchman’s 
Bay, hitherto a mecca for casual 
summer tourists. The bay has access 
to deep water and will provide ample 
room for a marina and swimming 
facilities in the summer and _ ice 
activities in the winter. 

Henryk A. Wilk, a graduate of the 
School of Architecture in Poland and 
later receiving post-graduate honours 
as an assistant instructor at London 
University —is the designer. 


@To grow old gracefully: Don’t count 
your years — fill them. 


MARSHALL LEES 
Agencies Ltd. 


Real Estate & Insurance 


Specializing in Commercial & 


Industrial Properties. 


Members of all 
Real Estate Boards 


Phone 2334 — 5547 
Hornstrom Bldg. 


Red Deer Alberta 
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PERSON TO PERSON 


SRAM MMMM 





Realtors integrate 


. the Oshawa Industrial Commissioner 
and members of the Oshawa Real Estate 
Board recently met to discuss problems 
and solutions for attracting industry to 
that city. The group explored various 
avenues to increase industrial sales. . . 


distant welcome 


. the City of Fort William, through 
bill No. PR 26 sought to annex a group 
of Islands some six miles out into Lake 
Superior and incorporate them into the 
city. Two might conceivably 
occur: either the city intends to erect 
a hugh “Welcome to Fort William’’ sign 
to catch the interest of water traffic or 
it might have been seriously considered 
that the ground be adapted for a neutral 
battlefield twixt them and the oppo- 
nents to the annexation — Port Arthur. 


things 


Western Trader 


M. J. MELTON, Calgary, Alberta, 
has been named a State Representative 
of the International Traders Club of 
the National Institute of Real Estate 
Brokers for 1960. This appointment 
was announced by Richard R. Reno of 
San Diego, California, General Director 
of the national organization. .. . 


B.C. Chairman 


Mladin G. Zorkin, Nanaimo has 
been appointed chairman for the pro- 
vince of B.C. of the National Institute 
of Real Estate Brokers, headquarters in 
Chicago have announced. The Institute 
with 15,000 members is the largest 
affiliate of NAREB. ... 


Blane, Fullerton 
& White 


LIMITED 


Realtors, Financial Agents 
Insurance Managers 


Business established 1926 


517 Hamilton St., Vancouver B.C. 
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1959 Activities 


. .the best annual report for any Asso- 
ciation, that we’ve ever seen, was the 
1959 edition circulated by the Van- 
couver Real Estate Board. The format 
and layout was particularly impressive. 


Hot foot 


. an English firm is weaving electrical 
circuits into a new-type rug which will 
keep the floor warm. Why not electri- 
cally-treated drapery, beds, furniture and 
clothes? ... 


True Canadian spirit 


. The T. Eaton Company have relin- 
quished several parcels of land together 
with a parking garage in the core of 
downtown Toronto. The real property 
was expropriated by the city and was 
settled amicably with the Eaton officials 
for a sum of $690,000, although some 
quarters claim the property was worth 
at least $1 million. As a matter of fact 
the land alone was acquired in 1925 at 
a cost of $481,287 


lot of money 


. as of the 1958 year-end, 12 Cana- 
dian Life Insurance Companies have 
invested over $2,335,700,000.00 in 
mortgages. ... 


town for sale 


... Australians believe in doing it up 
big. The Sydney Water Board is 
offering for sale, a complete town, 
Warragamba, 49 miles from Sydney. 
Town was built to house 3,300 people 
during the construction of a dam. 
It contains 439 cottages, 15 barracks, 
14 shops, two churches, school, medi- 
cal centre and baby clinic. Price? 
wasn’t mentioned in their Ad.... 


restricted view 


the United Press International 
claims that the Leyton Council in 
England has turned down a request by 
a homeowner who wanted to cut the 
trees in front of his home so that he 
could see the forest opposite 


Wee cy 


Ml 


CALENDAR ® 


JUNE 3rd & 4th 





B.C. Assn. R.E. Boards 
Penticton, B.C. 





17th Annual 
C.A.R.E.B. CONFERENCE 


October 2-5, 1960 


Royal York Hotel, Toronto 


There are a total of 484 active vol- 
canos in the world and, possibly the 
greatest eruption known was Tambora, 
the East Indies Volcano on the Island of 
Sumbawa. A lot of real estate went up, 
for the mountain lost 4,000 feet of peak 
with a crater seven miles in diameter. 
Over 36.4 cubic miles of matter was 
blown out 


YOU'LL 


When you see how your Edmonton 
SALES rise — when you advertise 
in the Journal. 


POPULATION EDMONTON 
TRADING AREA 
in excess of 
650,000 


“7ée EDMONTON 


JOURNAL 


TORONTO — 88 University Ave. 
K. L. Bower, Manager 
MONTREAL — 1070 Bleury St. 
J. C. McCague, Manager 
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REAL ESTATE 
DIRECTORY 


GENERAL 


REAL ESTATE 


@ BARRIE, ONT. 
Rogers and Connell 
One Dunlop East (PA 8-5568) 


@ BRANDON, MAN. 
Hughes & Co. Ltd., 
125 - 10th Street. 


@ CALGARY, ALTA. 
Burn-Weber Agencies, 
218 Seventh Ave. W. 


Cote & Hunt Ltd., 
41 Hollinsworth Bldg. 


@ EDMONTON, ALTA. 
Spencer & Grierson Ltd., 
10517 Jasper Avenue. 


Weber Bros. Agencies Ltd., 
10013 - 101A Ave. 


@ FORT WILLIAM, ONT. 
Willport Realty Limited, 
Fort William - Port Arthur. 


@ NANAIMO, B.C. 

December Roses on the Blue Pacific 
Nanaimo Realty Co. Ltd., 
Nanaimo Realty Block. 


@ NIAGARA FALLS, ON 
David D. McMillan, ous 
1916 Main Street. 


@ OSHAWA, ONT. 
Lucas Peacock, Realtor, 
556 Simcoe St. N. 


e OTTAWA, ONT. 
C. A. Fitzsimmons and Co. Ltd. 
Realtors, 197 Sparks Street, 
Phone CE. 6-7101. 


P. Hubert ers, 
McKeown Realties L 
169 Somerset St. W. “Gz, 2-4806). 


@ PETERBOROUGH, ONT. 
Irwin Sargent and Lowes, 
441 Water Street. 


@ QUEBEC, QUE. 


Ross Brothers & Company Limited, 


P.O. Box 9 (Uppertown) 
LAfontaine 2-4091 


@ RED DEER, ALTA. 
Botterill McKee Cunningham Ltd. 
5002 Ross Street. 
Phone 2619 


@ SUMMERSIDE, P.E.I. 
Prince County Realties Ltd., 
Box 4, Summerside, 


VERNON, B.C. 

Mercier & Neil Realty Ltd., 
3302 Barnard Ave., 

LInden 2-4007. 


@ WINDSOR, ONT. 
Alex E. Hoffman, 
930 University St. West. 


U. G. Reume Ltd., 
802 Canada Trust Bldg. 
176 University St. West, 


PROPERTY MANAGEMENT 


HALIFAX, NS. 
Roy Limited, 
Roy Building. 


VANCOUVER, B 
Blane, Fullerton ; White Ltd., 
517 Hamilton Street. 


IND. SITES — PROPERTIES 


CALGARY, ALTA. 
Cote & Hunt Ltd., 
41 Hollinsworth Bldg. 


FORT WILLIAM, ONT. 
G. R. Duncan & Co. Ltd., 
121 May Street. 


HALIFAX, N.S. 
Roy Limited, 
Roy Building. 


REGINA, SASK. 
W. Clarence Mahon, 
350 Western Trust Bldg. 


WINDSOR, ONT. 
Alex E. Hoffman, 
930 University St. West. 


EDMONTON, ALTA. 
Melton Real Estate, 
10154 - 108rd Street, Phone 47221. 


Weber Bros. Agencies Ltd., 
10013 - 101A Ave. 


STORES — COMMERCIAL 


FORT WILLIAM, ONT. 
G. R. Duncan & Co. Ltd., 
121 May Street. 


EXPERT APPRAISALS 


CALGARY, ALTA. 

Ivan C. Robison & Company, 
703-5 Street West, 

Phone AMherst 6-3475. 


EDMONTON, ALTA. 
Weber Bros. Agencies Ltd., 
10013 -101A Avenue. 


HAMILTON, ONT. 

Spenceley Realty Ltd. JA. 8-7031 
Harry Spenceley, M.A.I., A.A.C.I., 
S.R.A., F.R.I. 


OTTAWA, ONT. 

C. A. Fitzsimmons and Co. Ltd., 
Realtors, 197 Sparks Street, 
Ottawa, Ont., Phone CE. 6-7101. 


ST. CATHARINES, ONT. 
Andy Hawreliak, Realtor, 


Dominion Building, MUtual 4-2324. 


TORONTO, ONT. 
Chambers & Meredith Ltd., 
24 King Street West. 


WINDSOR, ONT. 

I. W. Thrasher Real Estate, 
1596 Ouellette Ave., 

Phone CL. 6-2335. 
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TOP FLIGHT REAL 
ESTATE CONNECTIONS 
FROM COAST-TO-COAST 


@ General Real Estate 


industrial sites 
and properties 


ideal store locations 
rural holdings 
appraisals 


property management 


Rates for Advertising 
in the Real Estate 


Directory: 
lines — 12 issues $45.00 
lines 6 issues 29.00 
Additienal lines $1.00 per issue 
No charge for city and province lines 


PROFESSIONAL 


LISTINGS 





Rates for Professional Listings 
ONE INCH SIZE 


For six insertions .. 
For twelve insertions 


. $60.00 
95.00 


FOR THE BEST INFORMATION 


ON B.C. REAL ESTATE 


Office buildings, industrial and revenue pro- 
perties, homes, building lots and sub-division 
developments. 


Write, wire or phone 


BOULTBEE SWEET & CO. LTD. 
555 Howe St., Vancouver, B.C. MU. 1-7221 


WE SELL WINDSOR 
specializing in 
Appraisals, Sales, Industrial 


We like to co-operate — Call 
I. W. THRASHER 


1596 Ouellette CL. 6-2335 





WESTERN CANADIAN 
APPRAISALS 


Arthur E. Jellis, M.A.I. 


ACCREDITED MEMBER: 

American Institute R.E.A. and 
Appraisal Institute of Canada 
MELTON REAL ESTATE LTD. 
Head Office, Edmonton, 
10154 - 103 St., Phone GA 4-7221 
Calgary, 534 - 8th Avenue West, 
Phone AMherst 6-8671 
Vancouver, 2396 E. Broadway, 
Phone HAstings 9410 
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Partial table 
of contents... 


Trade-in housing plans 
Selection of a trade-in plan 
Trade-in control 


Monetary requirements for home 
trading 


Risk and profit 

Property evaluation 
Consumer reaction to trading 
Selling the trade-in plan 

The future of house trading 


Honeywell 


FOR THE FIRST TIME 


THE FULL STORY OF | e 
TRADE-IN HOUSING 


(An Industry Service by Honeywell) 


Published by the Graduate School 
of Business of Stanford University 


A COMPLETE ANALYSIS 
PREPARED WITH 
INDUSTRY COOPERATION 


Here at last is a comprehensive, thoroughly reliable study of a// the major 
trade-in housing plans. The analysis not only presents basic trading 
principles, but also provides practical guidance and information about 
trade-in management techniques. 

As you will discover, the author views trade-ins as a marketing tool, 
equally effective in selling new and older homes. Anticipating your need 
for such a booklet, Honeywell provided funds for the basic preparation 
of the study through Stanford University. 


We urge you to read this definitive, how-to-do-it study. You'll find it 
full of hints and examples of the do’s and don'ts of trade-in housing. 


A LIMITED NUMBER OF COPIES AVAILABLE—ORDER ENOUGH 
FOR YOURSELF AND YOUR ASSOCIATES NOW! 


HONEYWELL CONTROLS LIMITED, CRI 
Toronto 17, Ontario 


I am enclosing $___ for 
MENT at $1.25 per copy. 
Name 


Address 
City 


copies of TRADE-IN HOUSING MANAGE- 








